THE NEW CLIENT MEETING

With Heather!
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The New Client Meeting
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Old Client Meeting Stereotypes

* Alot of paper and forms your client fills
out.

 The lack of engagement in regards to
planning and up to date data.

 Focusing on client rather than client and
spouse,

 Having to print out 50 pages of reports to
show the client what you have done for
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“How we communicate
Is driven by the client”

said Ron Carson, CEO of Carson Wealth
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Three Client Meeting

 Annual Review
* Virtual Meeting
* Prospect Meeting
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Annual Review — The
Patarenn’e
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The Old Way
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Charles and Katherine Burke ~ FACTS ~PLANS REPORTS VAUT &

$4,836,032.48 77.98%
$1,153,230.47 18.60%
$102,738.78 1.66%
$84,178.40 1.36%

$25,468.26 0.41%

As Of Holdings Value
§/1/2015 4:00 PM $1,576,896 $1,576,896
5/1/2015 4:00 PM $4,048,907 $4,048,907
5/1/2015 4:00 PM $100,000 $100,000
5/1/2015 :00 PM $455,845 $455,845

4/27/2015 1:24 PM 30 30

11/6/2014 10:48 AM $0 $20,000
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Virtual Meeting — The Martins
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Welcome

Luke and Jenn Smith

Are you saving enough for retirement?

» How do | set up a retirement savings plan?
» Smart investing to maximize money.

» Should you count on Social Security?

2 Contact Advisor
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|| Education Center Help  Start Screen Sharing  Settings Log out

Your Next back to
olntro 2 strategy 3 Steps > workshop

Take a look at your retirement strategy.
Find out how much your retirement will cost and see if you're
on track to afford it

Before you begin
make sure these Organizer sections are complete:

$ Accounts
t““ Family & Friends

Are you saving enough for retirement?

Customize your retirement strategy

Z Lifestyle

46% of workers have LESS T
savings. 29% have LESS TH/

EBRI Retirement Confidence Survey — 2011

Possible options for achieving your goal

ﬂﬂ[ﬁ Learn about Retirement

2081

Your
Stratogy

How long will your savings last?

nn

Your funds will run out when John is 87




Workshops

Change
Begin Plan Assumptions Next Steps
(Hypothetically)
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Prospect Meeting
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Key Points

Interactive Planning

Engage Your
Utilizing Techn8|i6@'§7 — EXxcite Your
Clieftendee vs. Client & Spouse
PartiCip%{ Your Clients at

Ease
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